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Liljedahl Group is a family-owned group of companies with 15 holdings in 
6 different areas. These holdings each have strong market positions in their 
business areas. The operations are conducted primarily in Sweden but also 
in the rest of Europe and China.
 Liljedahl Group's strategy is to contribute to continuous development 
through long-term commitment and a thorough knowledge of the business 
of the various holdings. Two Liljedahl generations are currently at the head 
of the Liljedahl Group, ensuring the long-term approach from an ownership 
perspective. Good profitability and reinvested earnings allow for both  
organic and acquired growth.

Active ownership and 
financial strength 
provide freedom to act 



1 
Profi table growth

Profi tability and good profi t levels are 
prerequisites for growth. Liljedahl Group's 
goal is to support the holdings' 
development in which growth which 
takes account of fi nancial goals and risk 
levels is always in focus. Growth should 
mainly take place within the existing 
business areas, organically or through 
complementary acquisitions.

2
Decentralised 

control 
The holdings work with a high degree 
of autonomy, which is the basis for the 
creation of an entrepreneurial spirit. 

3
Effi ciency 

Liljedahl Group's background in simple 
Småland conditions has led to a sharp 
focus on costs, which will also permeate 
the holdings' activities. Several of the 
group's holdings operate in mature 
industries with customer demands for 
lower costs and higher effi ciency. The 
company works towards continuous 
improvements in value creation processes. 
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OVERALL STRATEGY

Liljedahl Group works actively to support develop-
ment within the group and closely monitors the 
activities and fi nancial reports of its holdings. The 
work is based on an overall owner perspective, 
focusing on issues such as strategy, company 
structure, market potential and capital structure. 

DEVELOPMENT AND GROWTH

Liljedahl Group's fi nancial situation is stable, with 
sound companies that provide steady cash fl ows over 
a longer time frame. This allows investment in both 
organic and acquired growth. The company culture, 
with long-term ownership, also makes it attractive to 
belong to the Liljedahl Group.

ACTIVE BOARD WORK WITH 

SHORT DECISION MAKING PATHS

The governance of the companies is characterised by 
a decentralised decision-making structure with great 
respect shown for the professional expertise within 
each company. This means that decisions can be 
made as close to the relevant market as possible and 
that each company retains its own corporate culture. 
 A central issue for the Liljedahl Group is to be 
involved in the appointment of board members with 
the right experience and skills for each holding. On 
the basis of clear directives from the owners, each 
board of directors then has the mandate to pursue 
its own strategy. The work involves, among other 
things, defi ning plans for the companies' business 
development and capital structure. 
 There are limited opportunities to achieve 
synergies between the companies in sectors such as 
customers and purchasing. However, there is some 
cooperation and exchange of experience within the 
group. Among other things, there are educational 
initiatives driven centrally through the Liljedahl 
Academy, where colleagues within the group are 
given the opportunity to exchange ideas and know-
ledge.

CORE VALUES

Long-term, business development and collaboration 
are keywords that describe how the Liljedahl Group 
views entrepreneurship and how the holdings should 
work with customers, suppliers, employees and their 
surroundings. These key values permeate all holdings 
and are the basis of decision making processes. 

BUSINESS CONCEPT

Liljedahl Group is a long-term owner with the 
expertise and capital to contribute to the continued 
development of each holding. Liljedahl Group takes 
an active role as an owner and creates stable condi-
tions for the further development of each business.
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Liljedahl Group

FINNVEDENS BIL 

Distributors of Volvo, Dacia and Renault cars and Renault's 
light commercial vehicles with authorised workshops for 
service and maintenance. 

FINNVEDENS LASTVAGNAR 

Sweden's second largest private distributor of Volvo trucks 
with authorised workshops for service and maintenance.

LILJEDAHL MACHINE TOOLS 

Leading partner for the Nordic engineering industry as a 
supplier of advanced tool machines, tools, industrial 
consumables, service and maintenance. 

HÖRLE WIRE GROUP

One of the market leaders in the Nordic region for bright wire 
and fl at rolled wire, and among the top fi ve in Europe for 
armouring wire for land and submarine use and also for fi ne 
wire.

LILJEDAHL BARE WIRE

A major producer of copper wire rods in Europe and a 
manufacturer of wire and profi les made of both copper and 
aluminium.

LILJEDAHL WINDING WIRE

European leader in copper and aluminium winding wire for 
electric motors, generators and transformers.

Liljedahl Group's holdings are divided into six groups of companies.
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Finnvedens
Lastvagnar AB

Sweden

Liljedahl Group
Fastighets AB

Sweden

Finnvedens
Bil AB

Sweden

Liljedahl 
Bare Wire AB

Sweden

AB Elektrokoppar
Sweden

Isodraht
GmbH (30%),

 Germany

Liljedahl Wire
(Taicang) Co Ltd,

China

AB Dahréntråd
Sweden

Isodraht
GmbH (70%),
   Germany

LWW Slaska
  Sp z oo,
Poland

Liljedahl 
Winding Wire AB

Sweden

Hörle Wire AB
Sweden

Hörle Wire sro,
Slovakia

Huesecken Wire
GmbH, Germany

Hörle Wire 
Group AB
Sweden

Din Maskin i Värnamo AB,
Sweden

Din Maskin AS, Norway

Liljedahl 
Machine Tools AB

Sweden

Ravema AB, Sweden
Ravema OY, Finland
Ravema AS, Norway 
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2014 in brief

Net sales, MSEK

EBITDA, MSEK

Full-time employees

KEY RATIOS

2014

5,770

55

204

2013

5,986

64

195

LILJEDAHL BARE WIRE

2014

2,627 

61

350

2013

2,442

38 

352

LILJEDAHL WINDING WIRE

2014

435

17

164

2013

325

22 

110

HÖRLE WIRE GROUP

Net sales, MSEK

EBITDA, MSEK

Full-time employees

2014

718

46 

176

2013

716

44

178

LILJEDAHL MACHINE TOOLS

2014

798

45

268

2013

851

42

280

FINNVEDENS LASTVAGNAR

2014

290

27

52

2013

243

12

51

FINNVEDENS BIL

Operating margin EBIT/sales (for Liljedahl Bare Wire and Liljedahl Winding Wire/Value added)  

Return on capital employed Profi t/Loss after fi nancial items plus fi nancial expenses as a percentage of capital employed 

Capital employed Total assets less non-interest-bearing liabilities and provisions

Return on capital employed adjusted  Profi t/Loss after fi nancial items plus fi nancial expenses and goodwill amortisation as a 
percentage of capital employed

Return on total equity Profi t/Loss after tax in relation to total equity

Net sales, MSEK

EBITDA, MSEK

Operating margin %

Profi t/Loss after fi nancial items, MSEK

Return on total equity %

Return on capital employed %

Return on capital employed % adjusted

Equity/assets ratio

Average number of employees

Total equity, MSEK

8,722

269

5.6%

150

9.5%

9.1%

9.5%

46%

1,221

1,248

8,798

258

5.8%

140 

9.6%

9.0%

9.5%

42%

1,172

1,133

9,357

200

3.0%

61 

4.8%

5.1%

6.4%

39%

1,210

1,106

10,294

317

6.4%

172

11.5%

10.0%

11.3%

36%

1,195

1,064

11,019

290 

5.9%

166

12.2%

9.4%

11.2%

30%

1,199

963

2014 2013 2012 2011 2010

Five-year overview

Return on total equity Profi t/Loss after tax in relation to total equityReturn on total equity Profi t/Loss after tax in relation to total equityReturn on total equity
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RAVEMA

In 1993 the machine supplier Ravema, one 
of Finnvedens Bil’s largest customers, was 
put up for sale after having reported very 
weak results for several years. Most people, 
including the banks, were sceptical about 
the acquisition of the company. 
 The car industry was doing well at this 
time, but as Volvo controlled the areas 
that distributors were active within there 
appeared to be no opportunities to expand 
Finnvedens Bil's activities.

Instead the aim of further development was 
oriented towards Ravema, and thanks to 
profits generated by Finnvedens Bil the  
acquisition could take place without new 
bank loans. After a few years of consolida-
tion, the company reported positive results 
and has been a success story ever since. 
 Today Ravema is present in Sweden, 
Norway and Finland and is a key part of 
Liljedahl Machine Tools, which was formed 
in 2008 with the purchase of Din Maskin in 
Sweden and Norway.

Liljedahl Group's history began in 1982 with the  
acquisition of the then loss-making Volvo distributor 
Finnvedens Bil, with facilities in Värnamo, Gislaved, 
Smålandsstenar and Ljungby. A year later, the  
company's negative trend had turned into success.

The development  
of a long-term  
holding company
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FINNVEDENS LASTVAGNAR

Finnvedens Bil sold both cars and trucks 
from Volvo, but over the years the division 
between Volvo Personvagnar, selling cars, 
and Volvo Lastvagnar, selling trucks, 
became ever clearer. In 1999 Volvo Person-
vagnar was sold to Ford. Many distributors 
chose to focus on cars, which meant that 
the Liljedahl Group was able to buy fi ve 
local truck businesses in Småland.
 Finnvedens Lastvagnar was formed 
through these acquisitions. Since then the 
business has expanded continuously and 
truck businesses from several other areas 
have been added, including from Blekinge 
in 2004 and in the Skaraborg region in 2006. 
Today Finnvedens Lastvagnar is the second 
largest private distributor of Volvo trucks.

HÖRLE WIRE 

At the turn of the millennium, there were 
three companies in the Liljedahl Group – 
Finnvedens Bil, Ravema and Finnvedens 
Lastvagnar. All three companies were doing 
well, but they lacked opportunities to 
expand geographically. Within the group 
there was curiosity and the confi dence to 
develop into a new niche. 
 With the acquisition of Hörle Tråd's steel 
wire production facility outside Värnamo, 
the fi rst step was taken into the manu-
facturing industry. This initiative involved 
both new challenges and new opportuni-
ties. The Hörle Wire Group later expanded 
through the acquisition of a unit in Slovakia 
in 2006 and another in Germany in 2014.

THE ELEKTROKOPPAR GROUP

The acquisition of the manufacturing units 
developed well and in 2007 the Liljedahl 
Group expanded further with the addition 
of the Elektrokoppar group. Both Hörle Wire 
and Elektrokoppar produce products to be 
used in submarine cables – steel wire for 
armouring and copper or aluminium wire 
for the cable core – which was the initial 
connection between the two companies.
 The Elektrokoppar group has now been 
further divided into the company groups 
Liljedahl Bare Wire and Liljedahl Winding 
Wire. Liljedahl Bare Wire's production 
facilities are in Sweden, Germany and China. 
Liljedahl Winding Wire has manufacturing 
facilities in Sweden, Germany, Poland and 
China. The acquisition of these companies 
gave the Liljedahl Group a signifi cantly 
greater international focus.

TAKING LONG-TERM RESPONSIBILITY FOR PEOPLE AND

THE ENVIRONMENT

Liljedahl Group has a long-term approach to entrepreneurship and to 
relationships with customers, suppliers, employees and society in general. 
Responsibility issues are central and prioritised in its business operations. 
This primarily applies to responsibility for a sustainable economy, 
responsibility towards employees, customers and suppliers in the 
communities where the group operates, together with responsibility for 
the environment. These issues form the basis for what Liljedahl Group sees 
as sustainable entrepreneurship.

COMMUNITY INVOLVEMENT

Liljedahl Group's approach to sponsorship and other forms of support is 
characterised by commitment and a long-term approach. The goal of these 
efforts is to help create a better society, for example by facilitating 
integration and supporting youth activities in sport.
 Liljedahl Group supports, among other things, Vandalorum which is 
an international art and design centre in Värnamo, as well as elite level ice 
hockey and football and young tennis talents in Värnamo.
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Finnvedens Bil is a distributor for Volvo 
and Dacia cars and Renault cars and light 
vans. Customer services include repairs, 
full service and claims workshop, spare 
parts, fuel, tyre hotel and rental car  
operations.

ACTIVITIES 

Finnvedens Bil has a strong position in the 

region as a representative of Volvo, Dacia 
and Renault. The company is located in 
Värnamo, Gislaved and Smålandsstenar.
The sales people work according to a 
process-driven method, Lean sales, and 
the workshops follow a Lean model that 
supports employees in getting things right 
at every step and working in as financially 
efficient a manner as possible. 

Distributors of 
Volvo, Dacia and 
Renault

Finnvedens Bil
Liljedahl Group
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PRODUCTS & SERVICES

The range of models from Volvo, Dacia and Renault represents 
breadth in areas such as size, drivability, price and image. 
 Värnamo and Gislaved have sales and workshop facilities, 
while Finnvedens Bil in Smålandsstenar focuses on repairs and 
service. All facilities also offer fuel.

Sales – More than every fi fth new car in the Värnamo and 
Gislaved area is sold through Finnvedens Bil. 

Service and spare parts – The employees have the specialist 
knowledge required to deal with today's complex systems and 
upgrade computerised functions with new software at every 
service. 

Financing – The demand for total solutions for companies with 
a small number of cars in their fl eet is increasing. Finnvedens Bil 
offers complete solutions via business leasing, which simplify and 
gather together all costs involved in car ownership, fi nancing, 
insurance, service contracts etc.

MARKET & MARKET ORGANISATION

Finnvedens Bil works with both the business and private market. 
The company has customers throughout Sweden via its trade in 
both new and used cars on the Internet.

Satisfi ed customers 
will come back.
Over and over again.
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KEY RATIOS  2014 2013

  Net sales, MSEK  290 243

  Average number of employees 52 51

MARKET AREA

The Värnamo and 
Gislaved areas.

PRODUCTS 
& SERVICES

Sales, servicing, spare 
parts, fi nancing, fuel, 
tyre hotel and car rental 
activities.
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THE PERSONAL APPROACH
Our employees work in a structured way to 
improve customer satisfaction. 

FINANCING
Finnvedens Bil offers complete fi nancing 
solutions that simplify and gather together 
all of the costs around car ownership.

ORIGINAL PARTS & SERVICE
Our cars are serviced by technicians with 
special training by Volvo, Dacia and Renault 
and only with original parts for maximum 
long-term performance and safety.

GROWTH OPPORTUNITIES

To further strengthen ties with its 
customers, Finnvedens Bil makes long-
term investments to further develop 
and streamline customer processes and 
develop complete solutions. The goal is 
to make life even easier for customers, 
through increased accessibility, personal 
treatment and structured processes. 

DEVELOPMENT PROJECTS

Increase customer 
satisfaction and 
repeat purchases 
in both sales and 
service.

Why should customers choose Finn-
vedens Bil? The issue provides the 
impetus for the project to give sales 
people and mechanics a shared feeling 
for the end customer and an under-
standing of commercial factors. The 
goal is for 100% of customers to give 
the highest rating – satisfi ed customers 
come back again and again and are also 
willing to recommend Finnvedens Bil 
to others. 
 Every week customer impressions of 
the organisation are evaluated and the 
results matched against current sales 

targets. Every sales person has a clear 
idea of how many cars should be sold, 
and a personal service technician knows 
how much should be invoiced.
 The combined results are 
communicated through-
out the organisation 
and used as the basis 
for improvements.

ABOUT THE ENVIRONMENT

Finnvedens Bil's activities should impact 
the environment as little as possible and 
contribute to sustainable development. 
Examples of environmental work in 
Värnamo are the car wash facility with 
a waste water treatment plant, as well 
as the petrol station with waste water 
being led to an oil separator. The com-
pany's environmental work is in constant 
development and applicable 
laws and regulations should 
be minimum require-
ments. The company 
is environmentally 
certifi ed 
according to
ISO 14001.

Customer 
relationships are 
priceless
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Finnvedens Lastvagnar is Sweden's  
second largest private distributor of 
Volvo trucks. By offering overall solutions 
for sales, authorised repair facilities,  
spare parts, vehicle rentals, insurance 
and financing, the company is a long-
term partner for customers who work 
professionally with haulage operations 
and transportation. The business is pre-
sent at 19 locations in southern Sweden. 

The head office is strategically located 
along the E4 motorway in Jönköping. 
Customer care and increased service 
levels are priority areas for development.

ACTIVITIES 

Finnvedens Lastvagnar is a partner 
of Volvo, one of the world's largest 
manufacturers of heavy trucks with a 
market-leading role in Sweden. 

Distributor of 
Volvo's heavy 
trucks 

Finnvedens  
Lastvagnar

Liljedahl Group



 

  

Based on customer needs, Finnvedens Lastvagnar develops 
complete solutions with chassis and bodywork depending 
on the area of use, such as woodchips, timber, asphalt, 
refrigerated/frozen goods, flammable goods, waste or even 
cranes. The goal is always to offer the optimum vehicle in 
terms of economy, lifetime, performance, fuel consumption, 
durability and weight. 
 The company also offers servicing and repairs as well as 
services such as financing, insurance and comprehensive service 
agreements. Finnvedens Lastvagnar also has vehicles for hire 
and runs Sweden's largest centre for second hand trucks. The 
company also services buses. 

PRODUCTS & SERVICES

The objective for Finnvedens Lastvagnar is to be seen as an 
important part of the customers' businesses by offering the 
modern Volvo truck range, excellent and accessible service with 
spare parts, intelligent services including fleet management 
and fuel consultancy, financial services and insurance as well as 
providing customers with effective overall solutions.

Sales and rental
Finnvedens Lastvagnar works continuously to further 
strengthen and extend customer relationships through proactive 
sales efforts and by offering complete solutions. 
 When customers need to hire vehicles for short or long  
periods, Finnvedens Lastvagnar can solve their problems 
through the nationwide Volvo Hyrlast truck rental concept.

Servicing and spare parts
Finnvedens Lastvagnar offers accessible service and original 
Volvo parts for trucks and buses. For example, the company 
has a service facility in Jönköping with generous opening hours. 
Roadside assistance is also offered via Volvo Action Service, and 
is available around the clock, every day of the week.

Financing
To facilitate purchasing,  Finnvedens Lastvagnar offers its  
customers attractive loan terms. 

MARKET & MARKET ORGANISATION

Between 4,000 and 5,000 new trucks over 16 tonnes are  
registered annually in Sweden. Volvo's market share is around 
50%. Finnvedens Lastvagnar sells almost every other truck in 
its area. Customers are owner operators, medium and large  
fleet operators, bus companies and operators in the public 
sector. 
 The marketing organisation within Finnvedens Lastvagnar 
works with shared control and policies to meet the needs of 
customers with consistent service at all facilities.

The goal is for customers'  
vehicles to run as  
cost-effectively  
as possible.
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Finnvedens Lastvagnar’s workshops employ around 170 highly trained and skilled mechanics who have direct 
contact with vehicle owners.

DEVELOPMENT PROJECTS

A consistent 
customer  
experience at all 
sales outlets and 
workshops. 
Finnvedens Lastvagnars' customers 
should be able to expect the same 
good and consistent treatment by all 
employees, regardless of location and 
issue – the same range, expertise, 
service, pricing and treatment. This was 
the starting point for a company-wide 
initiative to share knowledge and  
develop attitudes. 
 The company developed its  
customer offering and collaboration  
on major tenders to take advantage  

of the accumulated knowledge about  
customers' wishes and needs.  
The knowledge is documented and 
quality assured in Volvo's global 
business system, which is used by the 
entire organisation.

GROWTH OPPORTUNITIES

By further reinforcing ties between 
facilities and customers, Finnvedens 
Lastvagnar is investing in solutions for 
full service of fleets – from customisa-
tion, financing, service and repair to 
trade-ins – in order to create growth.
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Original Volvo parts
Original parts are used to achieve maximum 
performance and safety.

OUTSTANDING SERVICE
Volvo trucks and buses are serviced in mod-
ern facilities which are continuously updated 
with the latest tools. Work is logged to offer 
customers a complete vehicle history. 

ABOUT THE ENVIRONMENT

Finnvedens Lastvagnar constantly strives 
to reduce its environmental impact, 
both in its own activities – for example 
by reducing energy consumption,  
monitoring water samples and working 
with meticulous oil management  
procedures – but also by making it 
easier for customers to choose environ-
mentally-friendly fuel alternatives and 
vehicle washing, maintain consumption 
statistics etc. The company is environ-
mentally certified according to  
ISO 14001.



Finnvedens Lastvagnar offers the entire modern Volvo truck range.
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KEY RATIOS 2014 2013

  Net sales, MSEK 798 851

  Average number of employees 268 280

REGIONS

East and west. 

PRODUCTS 
& SERVICES

Sales, service, spare 
parts, fi nancing and 
truck rental. 
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Ravema and Din Maskin are leading part-
ners of the Nordic engineering industry 
as suppliers of advanced machine tools, 
sheet metal forming machines, preven-
tative maintenance and efficient service 
organisations. Both companies also offer 
tools, measuring equipment and industrial 
consumables.

ACTIVITIES 

Ravema has operations in Sweden, Norway 
and Finland and Din Maskin operates in 
Sweden and Norway. Amongst others, 
the companies represent Mazak, the world's 
leading manufacturer of advanced 
machine tools for metal cutting; Prima 
Power, machines for sheet metal forming 

Machine supplier 
for the engineering 
industry

Liljedahl
Machine Tools
Liljedahl Group
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sector, mining industry and construction industry as well as 
manufacturers of sheet metal technology for white goods, 
electronics and ventilation and general engineering companies.

and laser technology, and the Hoffmann Group, Europe's leading 
supplier of quality tools and industrial consumables. 

PRODUCTS & SERVICES

Ravema has a comprehensive offering with a wide range of 
products from market leading suppliers. The company supplies 
high-performance machine tools, measuring machines, asso-
ciated equipment, services, tools and industrial consumables. 
Din Maskin focuses on the sale of production equipment for 
sheet metal processing and service.

Machine tools for metal cutting from Ravema's range are 
used in the manufacture of components for vehicles and wind 
turbines, equipment for the extraction of gas, oil and minerals 
as well as medical implants such as hip joints. 

Machines for sheet metal forming from Din Maskin's 
range are used for applications including the manufacture of 
parts for ventilation systems. Other application areas include 
cladding, white goods, shop fi ttings etc.

Service and spare parts – both companies offer high levels 
of service to suit customer requirements, for example by offer-
ing support even during evening hours as well as service within 
24 hours in the case of emergency shutdowns. The techni-
cians have specialist expertise in the brands each company 
represents. At the Ravema technology centre, the customers’ 
operators are continuously trained in the correct operation of 
equipment. Training courses are also conducted on site on the 
customers' own premises. 

In the Hoffmann's tool range there are more than 50,000 
products consisting of cutting tools, holding tools, measuring 
tools and other industrial consumables. Products are delivered 
within one day from the central warehouse in Germany. 

Measurement technology – Ravema and Din Maskin offer 
measurement equipment from leading vendors for different 
use areas, both in the form of hand tools and advanced 
measuring machines. 

CUSTOMER OFFERING

Increased automation and high reliability are essential for the 
competitiveness of industrial customers. To help raise levels 
of productivity and effi ciency in customers' production, both 
companies contribute knowledge, experience, machine 
solutions, training, service, hardware and software.    

MARKET & MARKET ORGANISATION

Ravema and Din Maskin are established players on the Nordic 
market. The companies are exclusive distributors in Sweden 
and Norway for Mazak cutting machines and Prima Power 
sheet metal machines and laser technology. Customers are 
suppliers to the automotive industry, companies in the energy 

PRODUCTS
EXAMPLES OF 
APPLICATIONS

 

Sheet metal technology Ventilation systems

Cutting technology
Components for 
the automotive industry

Industrial consumablesTools & consumables

Area measurementMeasurement technology



Ravema and Din Maskin's commitment do not stop with the delivery of a machine.
It is equally important to optimise the customers’ machine investments. 
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GROWTH OPPORTUNITIES

Ravema and Din Maskin aim to offer 
comprehensive solutions that add 
value beyond the machine itself. 
On a national and international 
level, both companies are meeting 
the growing demand for solutions 
for automation and robotics which 
contribute to effi ciency and strong 
competitiveness. They also increas-
ingly provide their expertise within 
automation, process and machine 
optimisation, training and preventive 
maintenance. 

Machines with 
maximum 
availability.

Increased automation 
and high reliability 
are essential for 
the competitiveness of 
industrial customers. 

ABOUT THE ENVIRONMENT

Both Ravema and Din Maskin work 
actively with customers and suppliers to 
fi nd optimal solutions from an energy 
consumption perspective. Both compa-
nies also help customers with effi cient 
swarf handling systems for the recycling 
of waste materials. 

DEVELOPMENT PROJECTS

Fully automated 
production cell for 
the entire process 
from raw material 
to the fi nished 
product.
Ravema has constructed a production cell 
comprising a robot, a Mazak multi-tasking 
machine and a measuring machine. 
 The robot equipped production 
cell has been developed by specialists 
from Ravema departments for cutting 
technology, measurement techniques 
and tools in collaboration with external 
suppliers in order to achieve higher 
production effi ciency for both small and 
large volumes and within many different 
product areas. Capacity utilisation can in 
some cases be doubled, depending on 
the product mix. 
 The robot feeds the unprocessed 
workpieces into the pre-programmed 
machine tool and then moves the pro-
cessed product to a measuring machine 
for precision measurement of the result. 
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Ravema is the leader in Sweden 
and Norway for machines for 

metal cutting. 

Ravema and Din Maskin are meeting 
the growing demand for solutions 
for automation and robotics.

KEY RATIOS                 2014      2013

  Net sales, MSEK  718 716

  Average number of employees 176 178

COMPANY

Ravema (Sweden, 
Norway and Finland) 
Din Maskin (Sweden and 
Norway) 

PRODUCT AREAS

Cutting technology, 
sheet metal technology, 
servicing, measurement 
technology, process 
technology, tools and 
industrial consumables. 

Din Maskin supplies sheet metal working machines for all purposes.
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Hörle Wire Group is a market leader in 
the Nordic region in bright wire and flat 
rolled wire. It is also among the foremost 
suppliers in Europe for armouring wire 
for land and submarine cable as well as 
baling wire for the paper industry. Hörle 
Wire Group also has a strong position in 
flat rolled wire on the German market.
This strong market position has been 
achieved through long-term work 
relating to the efficiency of material and 
production flows, product quality and 

customisation of logistics concepts. Hörle 
Wire Group has activities in Sweden, 
Slovakia and Germany, and manufactures 
and markets wire and wire products 
which are used in shop and kitchen 
fittings, in windows, power transmission, 
other types of construction and furniture.

ACTIVITIES 

Hörle Wire Group has production com-
panies in Sweden, Germany and Slovakia. 
Selling based on quality, expertise and 

Manufactures steel 
wire products

Hörle  
Wire Group

Liljedahl Group
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There is a strong underlying 
demand for cables for both land 
and submarine applications. PRODUCTS

EXAMPLES OF 
APPLICATIONS

Bare wire Storage fi ttings

Baling wire Paper pulp

Details for doors & windowsFlat rolled wire

House constructionFine wire

Submarine & terrestrial cableCable armouring

experience has proved to be a successful strategy and the 
production units meet the highest technical requirements.

PRODUCTS & APPLICATION AREAS

The production units work with high quality materials and 
advanced measurement methods to ensure that the products 
meet the relevant specifi cations. Wide experience and 
effective material and production fl ows make Hörle Wire 
Group a valued collaboration partner.

Flat rolled wire is used in locks and lock housings for 
windows and doors, for shop and kitchen fi ttings as well as in 
furniture manufacturing.

Cable armouring wire protects the conductor in land and 
submarine cables used for power transmission and data 
communications. 

Bare wire is used in applications such as storage solutions 
and shop and kitchen fi ttings. 

Baling wire is sold in the Nordic market, where it is used in 
the recycling and paper pulp industry. The wire is used to hold 
together compacted bales of cardboard, newspaper, plastic 
and aluminium cans.

Fine wire is bent into staples of different sizes and used in 
construction, furniture and packaging manufacturing and in 
printing works. 

MARKET & MARKET ORGANISATION

Hörle Wire Group's production amounts to more than 75,000 
tonnes per year. The market for cable armouring is showing 
good underlying demand, thanks to the continued expansion 
of offshore windfarms and the interconnection of national 
power grids.
 Marketing activities within the Hörle Wire Group are 
coordinated. However, the operational sales work for pro-
ducts from the three production units takes place within the 
respective business.



Production meets the highest standards of technology and quality.

GROWTH OPPORTUNITIES

Flat rolled wire offers good opportunities for growth in German and Central Euro-
pean markets for products with high quality standards. 
 For cable armouring wire, the signifi cant expansion of offshore windfarms 
provides very good growth opportunities in the forthcoming years. 
 A high technical level combined with effi cient production processes also 
means excellent growth opportunities for fl at rolled material within a number of 
different areas, including the demanding offshore industry.

Selling on the basis 
of quality, expertise 
and experience is a 
successful strategy.

Hörle Wire Group supplies 
products including armouring 
wire for submarine cables for 

high voltage alternating currents 
laid on the seabed.  
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DEVELOPMENT PROJECTS

Customisation 
– from supplier to 
application.
Hörle Wire Group works closely with 
its customers in order to optimise costs 
for materials, logistics and production 
processes. This often leads to joint 
development work with both customers 
and suppliers. 
 The result may mean a special grade 
of steel from the steel mill being pro-
cessed in Hörle Wire Group's facilities 
and then delivered to the customer as a 
completely customised product.

Hörle Wire Group constantly strives to 
reduce its environmental impact and is 
far ahead in terms of developments 
concerning the handling of raw 
materials, energy consumption and 
issues related to emissions to air and 
water. Initiatives for cleaner energy 
supply in production and reduced 
emissions during transport have been 
implemented and have produced 
positive effects. The company is 
environmentally certifi ed according 
to ISO 14001.

ABOUT THE ENVIRONMENT
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Hörle Wire Group's wide range of products is used in applications such as vehicles and buildings, furniture, shop and kitchen fi ttings.

KEY RATIOS        2014      2013
 

  Net sales, MSEK           435         325

  Average number of employees   164         110

PRODUCTION 
UNITS

Hörle Wire (Sweden)
Hörle Wire (Slovakia)
Huesecken Wire 
(Germany).

PRODUCT 
AREAS

Flat rolled wire, 
cable armouring 
wire, bright wire, 
baling wire and fi ne 
wire.
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Liljedahl Bare Wire is a major producer 
of copper wire rods in Europe and a 
manufacturer of wire and profiles made 
of both copper and aluminium. Develop-
ment work focuses on the processing of 
copper and aluminium wire rods and  
profiles for European cable manufactu-
rers and the electrical engineering 
industry. Operations are located in 

Sweden, Germany and China. Amongst 
other things, the products are used for 
infrastructural investments in power 
grids, energy supply and construction, 
for example in high-voltage cables, wind 
farms and electrical cabling.

ACTIVITIES 

Liljedahl Bare Wire consists of three 

Produces and adds  
value to both copper 
and aluminium wire 
rods

Liljedahl
Bare Wire

Liljedahl Group
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companies – Elektrokoppar in Sweden, Isodraht in 
Germany and Liljedahl Wire in China.
 In addition to copper wire rods, processing 
consists mainly of wire, stranded wire and pro-
fi les. Each production unit works with high 
quality materials and advanced product inspec-
tion to ensure quality compliance in the fi nished 
products. Work on sustainability is reported each 
year in Liljedahl Bare Wire's sustainability report. 

PRODUCTS & APPLICATION AREAS

Liljedahl Bare Wire adds value and develops cop-
per wire into drawn wire for uses including power, 
telecommunication and installation cables, profi les 
for land and submarine cables, commutators for 
electric motors, contact wires for railways as well 
as cables for vehicle wiring.

Copper wire rods and copper alloy wire rods 
are used for electrical conductors or for further 
processing into profi les. 

Profi les in copper and aluminium are used in 
high-voltage cables for power transmission, for 
example from offshore wind farms. Commuta-
tor profi les are copper profi les for small electric 
motors used in starter motors, white goods, hand 
tools etc. Contact wires and other railway appli-
cations are used for electricity transmission, for 
example, to trains. Customers are international 
technology groups, national railway companies 
and urban transport companies.

Drawn wire and stranded wire in copper or 
aluminium is used in power, telecommunication 
and installation cables. Stranded wire is primarily 
sold to wholesalers within electrical engineering 
but also to cable manufacturers. 

MARKET & MARKET ORGANISATION

The market for copper wire rods amounts to 
about 2.5 million tonnes in Europe. Liljedahl Bare 
Wire is a signifi cant producer of copper wire rods 
and one of the leaders in Europe with a market 
share amounting to 5%. Customers are mainly 
in the Nordic countries and northern Europe. 
Products for railways, high voltage applications 
and commutators are used globally. 
 The companies in the group have strong 
positions in their geographic markets. Marketing 
is conducted through local sales people within 
each unit. Global customers are handled by a Key 
Account organisation. 

 

Understanding customers' 
manufacturing processes is an

 important competitive advantage.

PRODUCTS
EXAMPLES OF 
APPLICATIONS

Wire & stranded wire

Profi les

Wire rods

Power & installation cables

High voltage cables, 
commutators & contact 
wires for railways

Electrical conductors



Environmental work is at the forefront 
for Liljedahl Bare Wire. Waste from 
production is recycled to 100% and 
solvent emissions are well below EU 
directive levels. Surplus energy from 
production is used to heat the plant 
and any excess heat is sold to the 
Helsingborg district heating network. 
The company is environmentally 
certifi ed according to ISO 14001.

ABOUT THE ENVIRONMENT

GROWTH OPPORTUNITIES

Liljedahl Bare Wire is one of the few com-
plete suppliers of components for power 
supply to railway applications.
 Niche and customised products are 
essential prerequisites to gain new market 
share. Technological development is 
conducted in close cooperation with 
customers, both in time-limited projects 
and through multi-year development 
contracts. 
 The need for profi les and wires for 
conductors in terrestrial and submarine 
cables is growing with the increasing rate 
of investment in electricity transmission 
infrastructure. Growth for Liljedahl Bare 
Wire is expected to occur primarily in 
the European market, but also in other 
selected export markets.

DEVELOPMENT PROJECTS

Contact wire for 
high speed trains 
with very high 
conductivity and 
lower power loss.

Liljedahl Bare Wire has developed 
its own production technology for 
magnesium alloy copper contact wires 
for high speed trains. The technique 
involves the wire being given a much 
higher conductivity, which causes lower 
power losses and allows the load to be 
increased. The new magnesium alloy 
wire can also replace large amounts of 
the older cadmium alloy copper contact 
wiring.
 Two of Liljedahl Bare Wire's units 
have collaborated in this development: 
Material development and manufac-
turing of the output wire took place 
at Elektrokoppar in Sweden. The end 
products were manufactured at Isodraht 
in Germany. 
 Thanks to the improved properties 
of the wire, Liljedahl Bare Wire has been 
able to supply several rail projects where 
the higher conductivity was the decisive 
factor.
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KEY RATIOS 2014 2013

  Net sales, MSEK 5,770 5,986

  Average number of employees 204 195

PRODUCTION 
UNITS

Elektrokoppar (Sweden)
Isodraht (Germany)
Liljedahl Wire (Taicang) 
(China).

PRODUCT AREAS

Wire rods, profi les, wire 
and stranded wire.
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Liljedahl Winding Wire is a leader in 
Europe for winding wire in both copper 
and aluminium for generators, transfor-
mers and motors. The group has one of 
Europe's most modern production plants 
in its field, and is the industry leader for 
environmental issues. 
 Operations are located in Sweden, 
Germany, Poland and China. Liljedahl 
Winding Wire's products are used in 
applications including transformers, wind 
turbines and vehicles.

ACTIVITIES 

Liljedahl Winding Wire consists of four 
production units. Together they form a 
stable partner with a good knowledge 
of local markets. Copper is the dominant 
material within Liljedahl Winding Wire, 
but demand for aluminium wire is  
gradually increasing. The production  
units work with controlled processes, 
leading to high productivity and quality. 

Manufactures 
winding wire

Liljedahl
Winding Wire

Liljedahl Group
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PRODUCTS
EXAMPLES OF 
APPLICATIONS

Enamelled coils

Braided coils Generators

Electric motorsEnamelled wire

The market for winding wire 
in Europe amounts to around 
350,000 tonnes.

PRODUCTS & APPLICATION AREAS

Liljedahl Winding Wire manufactures winding wire in copper 
and aluminium for the electro-technical industry. The insula-
ting material is applied in an effi cient production operation. 
The production process is monitored to detect the slightest 
deviation and fulfi ls exacting quality standards.
 Winding wire is used in generators for converting mecha-
nical kinetic energy into electrical energy. It is used in transfor-
mers to switch from one voltage to another and, in motors to 
convert electric energy to kinetic energy.

Enamelled wire is used in transformers, electric motors, cars 
and white goods. The company's customers are mainly in the 
European power, white goods and automotive industries. 

Enamelled coils are included in applications such as train 
motors and distribution transformers. 

Braided coils are used in generators and transformers, 
including in wind power and other power generation. 
Customers include major companies in the energy and 
infrastructure sectors.

MARKET & MARKET ORGANISATION

The main market for Liljedahl Winding Wire is Europe, where 
the market for winding wire amounts to approximately 
350,000 tonnes. Liljedahl Winding Wire's products represent 
about 20% of the market. 
 Customers are major industrial manufacturers in the 
energy sector, the infrastructure area, the electro-technical 
industry, automotive and other engineering industries. Impor-
tant market segments are the automotive and wind energy 
industries – industries that place very high demands on the 
product in terms of process control and delivery performance. 
Liljedahl Winding Wire therefore works continuously to 
develop production methods to further strengthen its offering.
 Marketing operations are centrally controlled by a marke-
ting manager who coordinates the sales efforts of local sales 
people within each unit. In addition, there is a KAM organisa-
tion with global responsibility.

Transformers



GROWTH OPPORTUNITIES

The need for energy effi cient solutions 
within the generation and transforma-
tion of energy is driving development 
within the business. Solutions such as 
more effi cient production of wind and 
solar energy are in demand, as are solu-
tions for electric motors for hybrid and 
electric cars and photovoltaic systems. 

The use of aluminium – which is both 
recyclable and lightweight – is also 
increasing. 
 The companies operate conti-
nuous product development, often in 
collaboration with customers. Niche 
and customised products are essential 
prerequisites to gain new market shares. 

Continuous 
development is 
an important 
success factor.
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Within Liljedahl Winding Wire there is 
foresight and focus regarding environ-
mental issues. Waste from copper pro-
duction is recycled to 100% and solvent 
emissions are well below EU directive 
levels. Surplus energy from production is 
used for heating properties. The compa-
ny is environmentally certifi ed according 
to ISO 14001. 

ABOUT THE ENVIRONMENT

Systems for pro-
duction monitoring 
that guarantees 
absolutely fl awless 
winding wire for 
the automotive 
industry.

Enamelled winding wire is a key com-
ponent in automotive industry products 
and must therefore be of very high 
and consistent quality. Several vehicle 
manufacturers have zero tolerance 
for deviations. Liljedahl Winding Wire 
has therefore implemented systems to 
ensure that the end customer receives a 
complete product. The process consists 
of four parts:

ONLINE PRODUCTION PLANNING 

Continuous adjustment of production 
planning maximises effi ciency and 
quality. 

ONLINE PRODUCTION CONTROL 

Continuous measurement of key fi gures 
for effi ciency provides a basis for 
improvement of the process. 

ONLINE PROCESS CONTROL

Monitors to ensure that enamelled 
surfaces are homogeneous and free 
from lumps. The system automatically 
reports any deviations to the operator.

DIGITAL STORAGE SYSTEM 

For control of material fl ows. Each 
input and output spool receives a 
unique identity, and is thus traceable.
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KEY RATIOS  2014 2013

  Net sales, MSEK  2,627 2,442

  Average number of employees 350 352

PRODUCTION 
UNITS

Dahréntråd (Sweden)
Isodraht (Germany)
LWW Slaska (Poland)
Liljedahl Wire

(Taicang, China).

PRODUCT AREAS

Enamelled wire, 
enamelled coils and 
braided coils.

Winding for a toroidal 
transformer.



Functional properties are a strategic resour-
ce in the development of Liljedahl Group's 
operations. Liljedahl Group AB is responsible 
for managing and developing the property 
portfolio. Renovation and maintenance are 
carried out continuously.

Flexible property  
development 
Liljedahl Group owns the majority of the 

property used for the holding's activities. 
Thus, properties can be efficiently and flexi-
bly adapted for the needs of each business, 
both in the short and long term. 

Property portfolio 
Liljedahl Group owns 17 properties in 
Sweden, Germany and Slovakia with a total 
area of 178,000 square metres. 

Property ownership  
– a strategic resource
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LILJEDAHL BARE WIRE
AB Elektrokoppar
Elektrogatan 20
Box 914, SE-251 09 Helsingborg
Phone +46 42 19 53 00
www.liljedahlbarewire.com

Isodraht GmbH
Rehnaniastrasse 40-44
Box 101863
DE-681 99 Mannheim, Germany
Phone +49 621 850 80
www.liljedahlbarewire.com

Liljedahl Wire (Taicang)
Co. Ltd.
111 Dongting Road (North)
CN-215400 Taicang
Jiangsu, China
Phone +86 512 531 888 33
www.liljedahlbarewire.com

LILJEDAHL WINDING WIRE
AB Dahréntråd
Jonslund, SE-465 80 Nossebo
Phone +46 512 30 03 00
www.lww.se

Isodraht GmbH
Rehnaniastrasse 40-44
Box 101863
DE-681 99 Mannheim, Germany
Phone +49 621 850 80
www.lww.se

LWW Slaska Sp. z o.o.
PL-43-502 Czechowice-Dziedzice
Ul. Legionów 83, Poland
Phone +48 32 784 19 00
www.lww.se

HÖRLE WIRE GROUP
Hörle Wire AB
Hörle 1, Box 546
SE-331 25 Värnamo
Phone +46 370 204 00
www.horlewire.com

Hörle Wire s.r.o.
Dvorčianska 59/411
SK-949 05 Nitra, Slovakia
Phone +421 37 692 04 00
www.horlewire.com/sk

Huesecken Wire GmbH
Nimmertal 120
DE-581 19 Hagen-Hohenlimburg,
Germany
Phone +49 2334 91 97-0
www.huesecken.de

LILJEDAHL MACHINE TOOLS
Ravema AB
Margretelundsvägen 1
Box 423, SE-331 24 Värnamo
Phone +46 370 488 00
www.ravema.se

Ravema AS
Åsveien 21
NO-3475 Sætre, Norway
Phone +47 66 85 90 10
www.ravema.no

Ravema Oy
Takojankatu 15B
FI-33540 Tampere
(Tampere), Finland
Phone +358 20 794 00 00
www.ravema.fi

Din Maskin i Värnamo AB
Silkesvägen 22
Box 742, SE-331 27 Värnamo
Phone +46 370 69 34 00
www.dinmaskin.se

Din Maskin AS
Åsveien 21
NO-3475 Sætre, Norway
Phone +47 48 00 22 00
www.dinmaskin.no

FINNVEDENS LASTVAGNAR AB
Kraftgatan 11
Box 2014, SE-550 02 Jönköping
Phone +46 36 34 82 00
www.finnvedenslast.se

FINNVEDENS BIL AB
Nydalavägen
Box 244, SE-331 22 Värnamo
Phone +46 370 425 00
www.finnvedensbil.se

LILJEDAHL GROUP FASTIGHETS AB
Margretelundsvägen 1
Box 420, SE-331 24 Värnamo
Phone +46 370 69 38 80
www.liljedahlgroup.se

Liljedahl Group AB
Margretelundsvägen 1
Box 420, SE-331 24 Värnamo
Phone +46 370 69 38 80
www.liljedahlgroup.se
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